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        Reach out to us at hello@whitesight.net and get the conversation started!

Fintech intelligence that you can count on
At WhiteSight, we do a lot more than create reports and infographics. We provide bespoke research and advisory services to companies operating in fintech 
markets around the world. Our services include:

Thought Leadership Market Research Strategic Relations Support

Collaborative and commissioned content 
creation for thought leadership & branding.

Tailored research and analysis to aid 
decision making.

Business collaterals to effectively 
communicate with key stakeholders.

Reports and white papers

Infographics

Newsletters

Deep dives on market segments, 
geographies, and companies

Go-to-market support

Comparative benchmarking

Periodic market insights

Fundraising collaterals

Sales Enablement Collaterals

Learn more Learn more Learn more

mailto:hello@whitesight.net
https://whitesight.net/offerings/thought-leadership/
https://whitesight.net/offerings/market-research/
https://whitesight.net/offerings/strategic-relations-support/
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1,000+ 
report 
downloads 

Join 

4,000+ 
Radar subscribers across 
Pathfinder, Pilot, Platinum, 
and Pinnacle tiers 

100+ 
paid buyers 
already gaining a 
strategic edge. 

Shaping Fintech Futures with Industry Giants

Many are shaping their Fintech Strategy with us
(we’ll let the logos do the talking) 
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Pioneering superApp strategy
Banco C6 is positioning itself as a comprehensive superapp by integrating financial and non-financial services, including banking, 
investments, insurance, and lifestyle features like e-commerce and travel bookings. This diversified ecosystem drives user 
engagement and retention while offering cross-selling opportunities.

Focus on secured lending for sustainable growth
Banco C6 emphasizes secured lending as a cornerstone of its growth strategy, offering lower-risk credit 
solutions such as home equity loans, vehicle financing, and payroll-backed credit to ensure portfolio 
stability and minimize default risks.

Expanding SMB emphasis
Banco C6 is intensifying its focus on small and medium-sized businesses (SMBs) by offering 
tailored credit solutions, transactional tools, and POS systems to empower business customers 
and drive deeper engagement within this segment.

Strong revenue growth and profitability improvements
Banco C6 has demonstrated a consistent upward trend in revenue, driven by growing customer 
engagement and increasing monetization of its services. Operational efficiencies and a focus on 
long-term customer profitability have led to significant improvements in financial performance, 
highlighting the scalability and resilience of its business model.

Commitment to ESG as a business strategy
Banco C6 has embedded ESG principles into its operations, from net-zero emissions goals to inclusive product offerings like the 
Rainbow Card and financial education initiatives, positioning it as a socially and environmentally conscious digital bank.
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OverviewThe basics of C6 Bank

ESG metrics

Revenue and profitability

Loans and deposits

Users 
accessed the
carbon 
statement

Donations 
made by the 
app

2.2M

R$128K

Users offset 
their
carbon 
footprint

Women in 
management 
positions

115K

37%

Revenue

Net income

R$4.1B

R$969M

Expenses

Return on 
equity

R$3.2B

56%

Size of loan 
book

Of loan book 
consists of 
secured loans

R$48B

77%

Size of deposit 
base

Of deposit 
base consists 
of 
term deposits

R$57.1B

86%

Unit economics

Revenue per 
customer

Profit per 
customer

R$136.7

R$32.3

Revenue per 
employee

Profit per 
employee

R$0.9M

R$0.3M

All numbers as of June 2024 except number of employees | Number of employees 3,396 as of Dec 2023
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FundingStrong backing from a quality investor

“There’s no plan to become public. We are increasingly convinced 

of our choice of capital structure.” 

- Marcelo Kalim, CEO of Banco C6

Banco C6’s equity funding overview Strong backing from JP Morgan Chase:

2020

2021

2023

● In December 2020, Banco C6 announced a new 
funding round with participation from more than 40 
private investors. 

● C6 was valued at R$11.3B in December 2020, equivalent 
to $2.28B at the time, when it raised capital from 
private investors.

● In June 2021,                              acquired 40% ownership 
stake in Banco C6 in a funding round worth $2B.

● In August 2023                               increased its stake in 
Banco C6 to 46% from 40%.
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August
Official launch of
the Banco C6 app

Also in the year
Launch of C6 Global 
Account and C6 tag

Business growthThe journey to becoming a sustainable digital bank

2018 2019 2020 2021 2022 2023 2024

*Projection to reach 45M customers by 2024 end 
when calculated with a 50% YoY growth rate

Product launchLicense approvalsFunding Profitability

March
Launch of Banco C6 
and submission of the
license application to 
the BCB

January
Receives a
multiple-service 
banking license

March
Receives a brokerage 
license

December
Banco C6 valuation at 
R$11.3B after round of 
investment in its 
holding company

December
Banco C6 closes the 
year with more than 20 
products in its 
portfolio

Also in the year
Launch of C6 
Corporate account

June
JPMorgan Chase 
announces purchase of 
40% stake in Banco C6

August
Launch of C6 Global 
Invest and TechInvest.

Launch of the Rainbow 
card.

October
Launch of the C6 
Yellow account for 
children and 
teenagers.

August
Banco C6 launches 
vehicle financing for 
new and used 
vehicles.

Launch of Acqua, a
biodegradable card

In the year
JP Morgan Chase 
becomes a partner of 
Banco C6

Launch of the C6 carbon 
segment

In the year
Banco C6 reaches 
breakeven with its first 
monthly profit

Launch a carbon 
statement that allows 
users to monitor, 
discover ways to reduce 
and compensate for 
C02 emissions

In the year
Banco C6 achieves its 
1st quarterly profit

Launch of the C6 
graphene segment

Launch of Banco C6 
Coalition

1M
4M

14M

20M

30M

45M*

User base growth YoY
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Further reading that might interest you

Looking to keep up with all the embedded finance happenings? Look no further.
Subscribe to the Future of Fintech newsletter, to get weekly updates on the latest embedded finance 
news and much more.

Take me to
 the newsletter

42

Roundup 2024: 
How Open Banking 
Empowers Credit 
Decisioning

Beyond Barriers: 
Embedded Lending 
Helps SMEs Thrive

Read the blog Read the blog

https://newsletter.whitesight.net/
https://whitesight.net/roundup-2024-how-open-banking-empowers-credit-decisioning/
https://whitesight.net/embedded-finance-sme-lending/
https://whitesight.net/roundup-2024-how-open-banking-empowers-credit-decisioning/
https://whitesight.net/embedded-finance-sme-lending/


WhiteSight is a FinTech research firm with a design-oriented  and 
data intensive approach to research. WhiteSight brings  unique and 
actionable intelligence to drive strategic growth and  innovation 
agenda for its clients.This report has been authored by WhiteSight.

To access the underlying data with further  

coverage and references, please reach out to

us at hello@whitesight.net

Fintech giants like Apple & Stripe are already

leveraging these fintech themes.

Get ahead of the next disruption with a 
WhiteSight Radar membership.

Your exclusive access to  

actionable intel starts now.

www.whitesight.net

@whitesight_ @whitesight

This is a report preview. Purchase the report to access the full version.

http://www/
https://whitesight.net/
mailto:hello@whitesight.net
https://whitesight.net/insights/radar/
http://www.whitesight.net/



